
Paper 366-2010  
  

Revenue Optimization Round Table  
  

Liz Bavaro, Hudson's Bay Company  
 
  

 
 
ABSTRACT  
  
General discussion on revenue optimization methodologies, techniques, and software use. "lessons learned" and 
"best practices." 
• How revenue optimization can help you grow and deliver higher return on net assets 
• Key lessons from retailers that have already implemented revenue optimization 
• Six steps to prepare your organization for a revenue optimization initiative 
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