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BY: CHARLES CHASE

Filled with real-life examples to build a business case
for the justification of demand-driven forecasting

Equipping you with solutions that can sense, shape, and predict demand using
highly sophisticated methods and tools, Demand-Driven Forecasting covers myths
versus realities of forecasting; causes of forecast error; purposes for measuring
forecasting performance; forecasting methods using causal data; combining
analytics and domain knowledge in a structured framework; and more.

ISBN: 978-0-470-41502-3

List Price: $60.00
Publisher: John Wiley & Sons, Inc.

To order visit support.sas.com/publishing or call 1-800-727-3228.

Charles Chase, business enablement manager for SAS Manufacturing and Supply Chain
Global Practice, has more than twenty-six years of experience in the consumer packaged
goods industry and is an expert in sales forecasting, market response modeling, econometrics,
and supply chain management. Previously serving as associate editor of the Journal of
Business Forecasting and as chairperson of the Institute of Business Forecasting (IBF) Best
Practices Conferences, Chase has lectured at many institutions and corporations. In 2004
Supply & Demand Chain Executive Magazine named him “2004 Pro to Know.”
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